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he AMEA is proud to announce the debut of the AMEA Appraisers’
Forum, November 12-13, 2004, where appraisers and lenders will gather to
discuss industry trends, challenges to our economy, and a variety of topics
specific to the machinery and equipment appraisal industry.  The Doubletree
Hotel at the Detroit Airport will be the site of this exciting weekend event.
This continuing education program is a great informative and networking
opportunity for both lenders and appraisers.

According to Nathan J. Arnold, CEA, President of the AMEA, “Recogniz-
ing the need to offer our members a continuing education program that would
help fulfill the AMEA CE requirements, along with proposing a unique
opportunity for the lenders and appraisers to meet to discuss common goals,
problems, and solutions was the goal of the AMEA Appraisers’ Forum.  The
AMEA Continuing Education Committee has designed a comprehensive
program to meet this goal, and we are excited about the possiblities the
Forum presents.”

The Appraisers’ Forum keynote speaker will be Dave E. Evans, ASA,
Chief Appraisal Officer, from Wells Fargo Business Credit.  Mr. Evans will
present an overview of what is happening in the asset-based financing
industry from the bankers’ side of the table.  He will discuss the expectations,
concerns, and challenges encountered with machinery and equipment
appraisals and working with M&E appraisers.

Additional sessions will cover industry-specific topics such as the eco-
nomic trends in the various fields, approaches to value, working with busi-
ness valuation and real estate appraisers, how to market your appraisal
business, keys to becoming an expert witness, and many other important
topics.  Those attending the two-day program will receive 12 continuing
education credits for their participation.

The AMEA Appraisers’ Forum is open to anyone who has an interest in
the industry...appraisers, bankers, individuals within financial institutions, as
well as machinery and equipment dealers.

Program sponsorship opportunities are available for those interested in
supporting this exciting endeavor.  For additional information on sponsor-
ships, please contact the AMEA office at +1 703 836 7900.

Program highlights and registration information is included in this issue
beginning on page 10.  Participation is limited, so don’t miss out...register
early!

TTTTT
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AMEA Appraisers’ Forum
November 12-13, 2004  z Doubletree Hotel Detroit Airport  z Detroit, MI
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New AMEA Officers and Board Appointed

z

he Association of Machinery and Equipment Appraisers proudly announced the appointment of its new and
expanded Board of Directors during the 63rd Annual Convention of the Machinery Dealers National Association, in
Palm Springs, California, on May 6-9, 2004.

The 2004-2005 AMEA Officers include:  President Nathan J. Arnold, CEA, of Arnold Equipment Co./Arnold
Appraisal, LLC, Beachwood, OH; First Vice President Randy R. Stevens, CEA, of Lee Stevens Machinery, Inc.,
Wixom, MI; Second Vice President John S. Greene, CEA, of F L Sales, Inc., Solon, OH; Treasurer Charles J.
Winternitz, CEA, of Winternitz, Inc., Northbrook, IL; and, Immediate Past President, Richard H. Levy, CEA, Machin-
ery and Appraisal Company, LLC.  In addition, John Gabalis, CEA, of Hallmark Co., Troy, MI, and Craig C. Hilpipre,
CEA, of Hilpipre Auction Company, Cedar Falls, IA, will serve on the Association’s Board as Presidential Appointees.

Those serving the Association as Directors of the Board for the 2004-2005 term include:  Richard H. Bass, CEA,
Rudolf Bass, Inc., Jersey City, NJ; Jean A. Harris, CEA, of Harris Machine Tools, Inc., Houston, TX; Joseph Hodkin,
CEA, of The Daley-Hodkin Group, Melville, NY; Jack Mendenhall, CEA, of Used Machinery Sales, Inc., Rogers, MN;
R. F. “Casey” Mulqueen, CEA, Strategic Solutions for Industry, Westport, CT; Jean Novotny, CEA, of Novotny
Machinery, Alameda, CA; and James Zvonar, CEA, of Industrial Machinery Corp., Milwaukee, WI.

Additionally, Ken Regal, CEA, of Regal Equipment, Inc., Ravenna, OH, will serve on the Board as Voluntary
Board Member.

Following the Annual Convention, the AMEA Officers met to develop new committees, utilizing the talents and
experiences of the individuals who serve on the new Board, along with AMEA members who have volunteered to serve
the Association as Committee Members.  The Officers encourage all members to get involved with the Association on
the Committee level.  Member involvement does not always mean attending meetings.  Committee Members are
needed for input on new programs and services, where much of the work can be done by e-mail and conference calls.
Please contact the AMEA office if you are interested in getting more involved in the AMEA by serving on an Associa-
tion Committee.

AMEA 2004-2005 Board of Directors
Front row l-r: Lorna Frazier-Lindsey, (AMEA Director, Member Services); John S. Greene,

CEA; Jean Novotny, CEA; Jack Mendenhall, CEA; Joseph D. Herz, CEA (Committee
Member); Charles J. Winternitz, CEA. Back row l-r: Joseph Hodkin, CEA; Randy R. Stevens,
CEA; Nathan J. Arnold, CEA; John Gabalis, CEA; Jean A. Harris, CEA; James Zvonar, CEA;
and Richard H. Bass, CEA.  Not pictured:  Richard H. Levy, CEA: R. F. “Casey” Mulqueen,

CEA; Craig C. Hilpipre, CEA; and, Ken Regal, CEA

TTTTT
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Nate’s Notes...

z

ince I returned from the recent MDNA / AMEA Board Meetings in Palm Springs,
California, I have been reflecting upon our relationship with the MDNA and its
various entities.  I have been thinking about the many advantages that our members
have by being a part of our organization.  As “market-based appraisers,” we are
fortunate to be able to rely upon our parent association for up-to-date and accurate
information for research work.

The Machinery Dealers National Association (MDNA) is a 63-year-old organiza-
tion of companies that deal on a daily basis in the used machinery marketplace.
Although, basically being a group of metalworking machinery dealers, the organiza-
tion has expanded its membership to include dealers in other industries including
chemical processing, plastics, woodworking, printing, and other types of capital
equipment.  There are also many auctioneer members.  All of the MDNA members
buy, sell and work with the machinery and equipment that is being used in the world today.  The MDNA offers its
members a chance to communicate with each other and to share opinions and ideas of the current marketplaces.  The
MDNA includes members located throughout the United States and Canada, as well as foreign members in Japan,
Germany, United Kingdom, and other places.  This truly gives the organization a worldwide perspective.

Other MDNA services that assist the AMEA members include the Machine Tool Reference Guide and Auction
Reports.  The MDNA has also helped our organization with accounting services, office space and professional backup
services.  In addition, MDNA’s Executive Vice President, Mark Robinson, has been a significant and valuable resource
for our National Office.

The MDNA owns a subsidiary known as LOCATOR Services, Inc., which was founded in 1969.  Its LOCATOR
directory is an excellent resource for finding dealers, who may have different types of machinery and equipment that
may be helpful to our appraiser members.  LOCATOR has also been working with our AMEA office to help improve
our internet web site.  Being oriented in information technology, LOCATOR will continue to be of added value to the
AMEA.

It is my sincere hope that the AMEA will continue to grow with the very active support of the MDNA.  The two
associations should continue to derive benefits from each other.

Nate
Nathan J. Arnold, CEA
President of AMEA

Nathan J. Arnold, CEA

SSSSS
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Member Information Update
Please note the changes to the following AMEA

members’ contact information:

Mr. Dudley Benson, AEA
new e-mail:
sales@sunbeltmachinery.com

Mr. Kevin P. Decker, CEA
new address and phone:
P. O. Box 937
Northville, MI  48167
Phone:  +1 734 254 1960

Mr. Randy Goodman, CEA
new address, phone and fax:
2424 Cypress Way
Fullerton, CA  92831
Phone:  +1 714 441 1992
Fax:  +1 714 441 1923

Mr. James Greenberg, AEA
new e-mail:
jim@unionmachinery.com

Mr. Robert D. Hall, CEA
new company:
Great American Group
2715 North Lake Drive
Waterford, MI  48329
Phone:  +1 248 673 5578
Fax:  +1 248 673 5579
rhall@greatamerican.com
www.greatamerican.com

Mr. Bob Hoffenberg, AEA
new e-mail and web page:
Bob@victorymachinery.com
wwww.victorymachinery.com

Need an Appraiser?
Find Expert Certified and Accredited Appraisers

with Market Experience Online

www.AMEA.org
Association of Machinery and Equipment Appraisers

Mr. Neal Hoffenberg, AEA
new e-mail and web page:
neal@victorymachinery.com
www.victorymachinery.com

Mr. David K. Levy, CEA
new company:
MNP Corporation
44225 Utica Road
Utica, MI  48317
Phone: +1 586 254 1320
david.levy@mnp.com
www.mnp.com

Mr. Don Lewis, CEA
new address, phone and fax:
P. O. Box 3425
Carmarillo, CA  91359
Phone:  +1 805 987 4160
Fax:  +1 805 987 4170

Mr. Al Loewenstein, CEA
new address, phone and e-mail:
11372 Pleasant View Drive
Pinckney, MI  48169
Phone:  +1 734 878 4928
aloewenstein@charter.net

Mr. Stuart B Millner, AEA
new address:
1532 Fenpark Drive
Fenton, MO  63026-2916

Mr. Brian C. Testo, CEA
corrected suite number:
Suite 222

AMEA APPRAISER
The AMEA Appraiser is published by
the Association of Machinery and

Equipment Appraisers
315 S. Patrick Street

Alexandria, VA  22314-3501   USA
Phone:  +1 703 836 7900

or +1 800 537 8629
Fax:  +1 703 836 9303

E-mail:  amea@amea.org
Internet:  www.amea.org

Lorna Frazier-Lindsey
Director, Member Services

Lorna@amea.org

The mission of the AMEA is to
certify and accredit the most
qualified capital equipment
appraisers in the appraisal

industry through promotion of
standards of professional

practice, ethical conduct, and
market-based experience.

All of our members are listed on
our web site at www.amea.org

No portion of the AMEA Appraiser
may be reproduced without the

express permission of the AMEA.
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AMEA Board Briefs
he AMEA Board of Directors met on May 5, 2004, in Palm Springs, California.  The

following are highlights of the meeting’s events:
TTTTT

• In order to synchronize the fiscal and membership
year, Treasurer John S. Greene, CEA, proposed and the
Board approved changing the association’s fiscal year to
run October 1 through September 30, with an early close
to the 2004 fiscal year.  He noted that this is an internal
office change and will have no impact on the membership
or the dues year.

• Membership Committee Chairman, Richard H.
Bass, CEA, stated that there are currently 277 members,
of which 14 are Associate members.  Chairman Bass
reminded the Board that members would not be brought
up for approval until all of the membership application
requirements had been completed.  After adjourning into
closed session, the Board reviewed the applicants up for
approval, and voted in all 8 applicants presented as
members of the association.

• Chairman Bass also reported that an on-line version
of the AMEA membership exam had been developed and
that a sample testing of the exam had been taken by
several Board members along with a number of member
applicants.  He announced that the on-line exam was easy
to follow and that the testing of the new process was a
success.  The on-line exam option will now be offered to
all member applicants.

• The Board discussed the actions necessary to
address the members who have not submitted proof of
their continuing education.  The following motion was
presented to and approved by the Board addressing these
concerns and creating a new membership category within
the AMEA:

An AMEA member who is otherwise a member in
good standing but fails to meet the 70 hours
continuing education requirement shall be reclassi-
fied from AEA or CEA to Affiliate Member.
Affiliate Members shall be so designated in all
AMEA listings and shall not have use of the AMEA
logo, seal, and other designation.  A member can
reestablish AEA or CEA status by bringing their
continuing education requirements current.

• Public Relations Committee Chairman Randy R.
Stevens, CEA, reported that the Spring 2004 edition
AMEA Appraiser was mailed to 5,300 individuals.  He
noted that a new e-mail AMEA Monthly Bulletin was
developed and has been distributed to all AMEA members
and applicants.  This e-mail bulletin was designed to
disseminate association news as well as provide appraisal
tips.  He also reported on a press release that was devel-
oped to  announce new AMEA members.  The press
release is included in new member packets for the new
member to disseminate, along with a distribution list of
local and industry press and mailing instructions.

• Web Site Sub-committee Member R. F. “Casey”
Mulqueen, CEA, commented on the Sub-committee’s
objective of reviewing the web site’s user experience and
recommending changes to increase the site’s traffic.  After
discussions, the Board approved an expenditure outside
of the 2004-2005 budget to begin improvements to the
AMEA web site.

• Education and Accreditation Committee Chairman,
John S. Greene, CEA, reported that the Committee was
interested in hosting a separate AMEA program for
members and clients (i.e., banks, CFA, etc.) to help
members gain continuing education credits.  He also
noted that the Continuing Education Committee will be
investigating the possibility of hosting seminars on-line.

• Appraisal Review Committee Chairman, Randy R.
Stevens, CEA, announced that from January 1 through
May 1, 2004, 44 appraisals were reviewed by the Com-
mittee.  Of those appraisals, 33 passed and 11 failed.

• President Nathan J.  Arnold, CEA, who represents
the AMEA on The Appraisal Foundation Advisory
Council (TAFAC), reported on a discussion at the last
TAFAC meeting on personal property appraisers having
more input with the Appraisal Qualification Board.  The
members of TAFAC were receptive to the idea.

Should you have any questions regarding the activities
of the Board of Directors, please contact AMEA office.z
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Wecome New AMEA Members!
Mr. Eugene Baker, CEA
innovativ Machinery Concepts, Inc.
206 South Linn Avenue
Wentzville, MO  63385
Phone:  +1 636 332 1243
Fax:  +1 636 327 6087
imcgene@aol.com
www.inmachinery.com

Mr. Michael Baker, AEA
Plant & Machinery
2901 W. Sam Houston Parkway N
Suite A130
Houston, TX  77043
Phone:  +1 800 AUCTION
Fax: +1 713 672 7905
bakertigerman@aol.com
www.pmi-auction.com

Mr. Edward Cervac, AEA
Hilco Industrial, LLC
5 Revere Drive, Suite 430
Northbrook, IL  60062
Phone: +1 847 849 2935
Fax:  +1 847 272 1951
ecervac@hilcoappraisal.com
www.hilcoappraisal.com

Mr. William A. Davidson, CEA
Koster Industries, Inc.
26 Chestunut Street, Suite 2-I
Andover, MA  01810
Phone:  +1 978 474 4442
Fax:  +1 978 474 4673
bill@kosterindustries.com
www.kosterindustries.com

Mr. Justin Doucette, CEA
Hilco Industrial, LLC
5 Revere Drive
Northbrook, IL  60062
Phone:  +1 847 504 3205
Fax:  +1 847 272-1951
judoucette@hilcoappraisal.com
www.hilcoappraisal.com

Mr. Gary L. Laubscher, CEA
Hilco Industrial, LLC
2552 Westminster Drive
Rock Hill, SC  29732
Phone: +1 803 980 0444
Fax: +1 803 980 0445
glaaubscher@hilcoappraisal.com
www.hilcoappraisal.com

Ms. Karen Miles Milan, CEA
MB Valuation Services, Inc.
1111 Empire Central Place
Dallas, TX 75247
Phone:  +1 214 631 4707
Fax:  +1 214 638 7576
k.milan@mbval.com
www.mbval.com

Mr. Gilles R. Moss, CEA
G. R. Moss Appraisals Inc.
2910 South Sheridan Way
Oakville, ON  L6J 7J8
Canada
Phone:  +1 905 601 1590
Fax: +1 905 828 7600
grmossappraisals@rogers.com
www.grmossappraisals.com

Mr. Butch Selvage, CEA
Selvage & Associates, LLC
1506 White Road
Grove City, OH 43123
Phone:  +1 614 875 3460
Fax:  +1 614 875 1302
auctionselvage@yahoo.com

Mr. Richard “Dick” Schindele,
AEA
Michael Fox International, Inc.
31422 108th Avenue SE
Auburn, WA  98092
Phone:  +1 253 939 6866
Fax:  +1 410 654 5876
dschindele@michaelfox.com
www.michaelfox.com

Mr. Stephen Stabiner, CEA
Gray Machinery Co.
77 East Palatine Road
Prospect Heights, IL 60070
Phone: +1 847 537 7700
Fax: +1 847 537 9307
stephen@graymachinery.com
www.graymachinery.com

Mr. Louis Vollrath, AEA
Hilco Industrial, LLC
5 Revere Drive, Suite 430
Northbrook, IL  60062
Phone: +1 847 849 2993
Fax: +1 847 272 1951
lvollrath@hilcoappraisal.com
www.hilcoappraisal.com

Means Business!
Advertise Where Smart    

Buyers Find Their
Used Machines!

Get The Most
for Your Money

❖ Regularly reach 200,000
prospective customers

❖ Run your banner on the industry’s 
best website – LocatorOnline.com

❖ Rent mailing lists of names and addresses of 
manufacturers and used machinery dealers

LLocatorOnline.com

Contact Mass Farzan
Phone: +1 703 836 9700 or 800 537 1446  
Email: Mass.Farzan@LocatorOnline.com

Request
Advertising

Details Today!
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nytime you try something new, there is always a little concern for the unknown.  That’s how it was for the AMEA
Convention Seminar Committee going into the MDNA 63rd Annual Convention in Palm Springs, California.  The
Committee knew they had a sure-fire line up of important discussion topics on the equipment appraisal industry, but
having the topics delivered by six moderators that rotated from table to table was a slightly different concept.  Well,
we are pleased to report that the AMEA education program played to a packed house and, from all accounts, was a
great success! There were well over 75 people in attendance, and more than 55 AMEA members who requested
continuing education credit.

With Nate Arnold, CEA, and Jack Mendenhall, CEA, serving as masters of ceremony, the round tables were
kicked off with a flurry of activity and a roar of discussions.  Each moderator had 15 minutes to communicate their
topic and review key points before opening the discussion up to the attendees for their input.

The session’s participants reviewed the AMEA Standards and Procedures of Professional Appraisal Ethics and
Practice with Randy R. Stevens, CEA, and John S. Greene, CEA, including the items the AMEA Appraisal Review
Committee had noted as trouble spots in recent reviews.  Jean Novotny, CEA, shared the importance of and what to
include in engagement letters, and Richard H. Levy, CEA, lead a detailed discussion on approaches to value.  Joseph
Hodkin, CEA, spoke on appraisal type definitions, where he shared the AMEA and USPAP definitions.  And, technol-
ogy was the hot topic of the session lead by Charles J Winternitz, CEA, where participants agreed that the use of
technology in preparing appraisals has changed dramatically in recent years.

In addition to earning continuing education credit for participating in this session, members were able to relay
their own personal experiences on each topic, ask questions, and glean information from other members.  The session
turned out to not only be a learning experience, but a great networking opportunity as well!

As we departed Palm Springs, the AMEA Convention Seminar Committee had already met and was well on its
way planning a dynamite session for next year’s MDNA Annual Convention in New York.  Hope to see you there!

AMEA Convention Round Table Session a Success!
AAAAA

AMEA Convention Program Speakers
l-r: Jack Mendenhall, CEA, Nathan J. Arnold, CEA, Joseph Hodkin, CEA,

Jean Novotny, CEA, Randy R. Stevens, CEA, John S. Greene, CEA, Richard
H. Levy, CEA, and Charles J. Winternitz, CEA

z
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Silly Indexes Add Up to Serious Data
by Alan C. Iannacito, CEA, Machinery Reserve of Denver

Our domestic and world economies have strange indicators.  I took the headline of this article from The Denver
Post, “Business” Sunday, May 23, 2004, from a column by Denver Post Staff Columnist, Al Lewis.  If the index is
silly, it is also an economic barometer.  A late night talk show host may say, “I’m not making this up, folks:”

• Big Mac Index:  An index comprised by The Economist magazine.  This index lists the most expensive Big Mac
prices around the world.  The index has been active since the mid-1980’s and is used “to predict how world currencies
will trade against the dollar.” A Big Mac in Switzerland is $5.80.  The least expensive Big Mac is $1.23 in China.

• Starbucks Index:  The Economist tracks the popular coffee houses’ prices from Starbucks outlets in 32 countries.
Those 32 diverse countries produce more than just coffee.  Do we even understand the politics, much less the econom-
ics, to sustain the buying and selling of coffee beans with countries, some not so friendly?

• Cardboard Box Index:  Bloomberg News follows leading packaging and container stocks, “to predict manufac-
turing output.”  Based on a number of 100, Bloomberg’s index today, is 86 from the 1998 base, up from a low of 47 in
December 2000.  All influenced by the decreases and increases in manufacturing.  The reasoning is, if you manufacture
something, you need a box to put it in.

• Parking Lot Index:  Denver’s U.S. Bank’s chief economist, Tucker Hart Adams, follows the local economy by
tracking the cost to park.  In the two years before our alleged recovery, parking lot revenues in Denver declined, but are
now flat.

• Dead Pheasant Index: The importance of rural Midwestern farmland is influenced by the amount that hunters are
willing to pay for permission to hunt private farmlands.  Apparently, this income beats the price of a $3.50 per bushel
of wheat.

• Junk Car Index:  We’ve witnessed a recent surge in scrap prices.  Scrap dealers use the term, “clean the cor-
ners.” That means that dealers have incentives to recycle their tons of former low value scrap metal into new money.
The scrap market will eventually flatten, but machinery appraisers understand the implication of high scrap prices.

• Who Really Cares Index:  Attendance at local economic forecast breakfasts has dramatically increased from a
former dullness.

• Undie Index:  I won’t elaborate on this except to report that experts say that the economy improved when there
was an “uptick” in fancy underwear.  For example, in China after 1949, the Communist Revolution discouraged sexy
under-things.  Today’s China is agog for the “forbidden fruits of Western looms.”

Events and world economic swings are relative.  We understand the implication of the European Union, the state of
affairs in the Mid-East and the political-economic dynamics of world markets.  Also, we understand that markets make
false starts and send mixed signals.  We learn from the school of hard knocks and in our appraisal theory courses that
the market is dynamic and that cost is not value.

On a Lighter Note...

Continued on page 10
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 The value of your awareness of grass-roots economics, though silly, may be important signals from markets that
color your appraisal views.   The “silly-index” shows the importance of innocuous things that are relative to our
appraisal practices.  Your take on local markets and your opinions influence your appraisal decisions.  The Denver Post
reports global news but has a local slant.  Appraisals are influenced by the economic news from cities, manufacturing
centers, and the hinterland.  It would be good to hear regularly from AMEA members, throughout the society, about
economics influencing their appraisal decisions.

If you want to see the full text from the Silly Indexes . . . log on to www.DenverPost.com.

Participate in IMTS and Receive CE Credit
he upcoming IMTS event in Chicago is a great opportunity to earn continuing education

credits while learning about what is new with at the International Manufacturing Technol-
ogy Show.  Those volunteering in the AMEA/MDNA/LOCATOR booth will receive one CE
credit for every hour you volunteer, with a maximum of 4 credits.  An additional 3 credits
will be awarded to those who attend the conference portion of the IMTS program.

Interested in volunteering your time and earning continuing education credits?  Please
contact Anne Janeski in the MDNA office at +1 703 836 9300 to sign up for your volunteer
booth hours.  For program information, registration material, or to learn more about the
IMTS 2004, visit the web site www.imts.com.

TTTTT

z

z

Congratulations New CEA!

Kudos to the following AMEA members who
recently passed the USPAP course and exam and

changed their designations from Accredited to
Certified Equipment Appraiser:

Mr. Andrew Curran, CEA
Century Services, Inc.

W. David Hildebrand
Hildebrand Machinery Co., Inc.

Mr. Terrance Jacobs, CEA
Trans-Canada Liquidations Ltd.

Mr. David Kosik, CEA
Action Machinery Co., Inc.

Mr. Kevin Miller, CEA
Michael Fox International, Inc.

Mr. Marc A. Swirsky, CEA
Great American Group

2005 Dues Renewal Time

AMEA membership dues renewal invoices for
the 2004-2005 membership year will be in the
mail to all members by July 31, 2004.  Dues are
due by September 30, 2004.  Remember that
every two years, members must submit an
unidentifiable appraisal for review by the
AMEA Appraisal Review Committee.  If it is
time for you to submit an appraisal for review, a
notification will be included with your dues
renewal invoice.

In addition, September 2004 is the first time
many members will need to report their 70 hours
of continuing education credits.  A continuing
education credit report will be included with the
dues renewal.  Please be sure to review your
report carefully and submit any additional CE
credits you have accumulated.
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Join the Association of Machinery and Equipment Appraisers for its first AMEA Appraisers’ Forum on  November
12-13, 2004, in Detroit, Michigan.  Where else can you go to get a detailed look at the machinery and equipment
appraisal industry, earn 12 continuing education credits, and network with appraisers and lenders?  If you are an
AMEA member who has not met your 70-hour continuing education requirement, then you won’t want to miss this
program!  If you are not an AMEA member, but are interested in joining the association, or just hearing about what’s
happening in the industry, please join us.   Here are some of the program’s highlights...

The View from the Banker’s Side of the Table
What do lenders expect from appraisers?  What chal-
lenges have they encountered with appraisals?  Keynote
speaker, Dave E. Evans, ASA, Chief Appraisal Officer,
Wells Fargo Business Credit, will share the view from
his side of the table.

Economic Trends in the Appraisal Industry
Come hear updates in economic trends on specific
segments of the M&E business.  Learn about appraisals
on specific technolocigal changes affecting value.

Approaches to Value Other than FMV
A mind opening session on using approaches to value
other than Fair Market Value.

Reviewing Your Appraisal Review Process...Getting it
Right the First Time
Have you ever had to resubmit an appraisal to the
Appraisal Review Committee?  Attend this session and it
won’t happen again!

Working with Business Valuation and Real Estate
Appraisers
Learn to build a strong working relationship with
business and real estate appraisers.

Appraisers Open Discussion Forum
This after-dinner session will be a frank, open-mic
discussion on the pertinent issues of today’s ap-
praisal business.  It will be a great opportunity to
share your challenges and solutions and learn from
your peers.

An Appraiser’s Ultimate Test
Liquidation appraisals provide a real world test of
your appraising skills.  Gather practical advice on
the auction liquidation process.

Improving Your Expert Witness Skills
From calming your nerves to understanding nonver-
bal communications, you will gather practical
suggestions for preparing yourself for being on the
stand if you are asked to testify in court.

Successfully Marketing Your Appraisal Business
Hear how others have successfully marketed their
appraisal businesses and pick up tips on improving
your advertising and public relations techniques.

To make the AMEA Appraisers’ Forum an easy-to-get-to and affordable program, we are holding it at the Doubletree
Hotel Detroit Airport.  The program will begin at 1:30 p.m. on Friday, November 12 and conclude at 3:00 p.m. on
Saturday, November 13.  The cost to attend the full program is $149 (meals are included in the registration fee), and
we’ve secured a hotel room rate of $75 per night.  A one-day registration for $75 (meals included) is available, how-
ever, no continuing education credit will be provided to one-day attendees.  Attendance space is limited, so be sure to
use the registration form on page 11 to register early!

A variety of sponsorship opportunities of the AMEA Appraisers’ Forum are available for anyone wishing to support
the AMEA’s continuing education efforts as well as receive public recognition prior to and at this two-day event.
Please contact Lorna Frazier-Lindsey at the AMEA office (+1 703 836 7900 or Lorna@amea.org) for sponsorship
opportunities and information.

First-ever AMEA Appraisers’ Forum Scheduled
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REGISTRATION
Mail or fax the completed registration form with payment to:  AMEA, 315 S. Patrick Street, Alexandria, VA
22314-3501, USA; Fax: +1 703 836 9303 (fax credit card payments only).  Questions?  Please phone +1 703
836 7900 or +1 800 537 8629.

AMEA Appraisers’ Forum
November 12-13, 2004  z Doubletree Hotel Detroit Airport  z Detroit, MI

Hotel Reservations:
Hotel reservations must be made directly with the Doubletree Hotel Detroit Airport by calling 734-467-8000.
To receive the $75 (plus tax) room rate, please reference the Association of Machinery and Equipment
Appraisers when making your reservations.  Please note that hotel reservations must be made by October
22, 2004.  Room reservations require a one-night’s deposit.  Check in time at the hotel is 3:00 p.m.  The
hotel will make reasonable efforts to accommodate any early arrivals.  Checkout time is 12:00 noon.

Payment Information: (Check must be drawn on a U.S. bank in U.S. funds)

Check Enclosed Please charge my registration to my credit card:
Discover MasterCard Visa American Express

Amount $ Name (as it appears on credit card)

Card Number Expiration Date

Signature:

Registration Type:
Full Registration $149.00
(includes admission to all sessions and food functions on Friday and Saturday)
Friday Only Registration $75.00
(includes admission to all sessions and food functions on Friday only.  Friday-only
registrants RECEIVE NO CE CREDIT)
Saturday Only Registration $75.00
(includes admission to all sessions and food function on Saturday only.  Saturday-only
registrants RECEIVE NO CE CREDIT)

Total $

Registrant Information: (Please print or type)

Name

Firm

Address

City, State/Province, Zip/Postal Code

Phone Fax

E-mail

Check here if you require special accommodations to fully partcipate.  Please attach a written description of
your needs.
Check here if you have dietary restrictions.  Please indicate:

I am a member of the financial community

I am an appraiser. I am a member of: AMEA ASA EAANA Other:
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Association of Machinery
and Equipment Appraisers
315 South Patrick Street
Alexandria, VA  22314-3501  USA
Phone:+1 703 836 7900 or

+1 800 537 8629
Fax:+1 703 836 9303
amea@amea.org
www.amea.org

www.amea.org

Remember to Send in Your Value Sites
The AMEA Reference Library Committee continues its search for reference materials and sources used by

members in determining the value of metalworking equipment.  It doesn’t matter if you use web sites, publica-
tions, pricing guides or other reference tools to find your values.  The Committee is looking for any and all types
of sources used by the industry.  The references submitted will be verified and published on a members-only
section of the AMEA web site from which all AMEA members will benefit.

Simply fax a list of 10 sources you use when determining values, each source’s address, and a description of
the source.  Be sure to note whether or not the sources is free or fee based.  For every 10 sources you submit, you
receive 1 hour of continuing education credit.  Please fax your Value Sites, with your name, to +1 703 836 9303.

Save the date!

Don’t miss the AMEA Appraisers’ Forum on November 12-13, 2004, in Detroit, Michigan.  It will be a great opportu-
nity to hear the latest financial and economic news, brush up on appraisal tips and techniques, network with lenders
and appraisers, all while earning continuing education creditrs.  All the details are inside this issue!

AMEA Appraisers’ Forum
November 12-13, 2004  z Doubletree Hotel Detroit Airport  z Detroit, MI
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